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Spotlight: Did You Miss the Canadian Cannabis Bubble?
We’re watching with keen interest this week’s publicly available launch of the medicinal
psychedelics industry (think mushrooms). Check out Mind Medicine Inc., backed in part by
Kevin O’Leary and Bruce Linton, and Champignon Brands Inc.
We have no insider relationship to this industry, yet, but our bet is that it’s the new cannabis. In
fact, our bet is that the speculation money that drove cannabis is going to exit and jump into
medicinal psychedelics.
Look at the huge trading volumes and volatility this week. If you are ambitious, compare them
to the first days of Canadian cannabis trading. You might find some similarities.
Note: we do not provide investment advice and we are not selling you anything.

Coronavirus and Supply Chains
Whether or not you fully buy into the global coronavirus hysteria, it is a fact
that some of China is not back to work after Chinese New Year. Therefore,
supply chains are being disrupted, impacting companies that maybe can’t
afford to ride out the storm because they were already hit with a year of
extraordinary tariffs and duties (because they were buying from China).
Management: you need to get in front of supply chain issues, if they exist,
by communicating regular, factual updates to your customers. And you need
to model, in a 13-week cash flow, the impact of supply disruption on your
cash and banking facilities. Less inventory means less accounts receivable,
both of which decrease your borrowing base with your bank.
Lenders: you need to be asking these questions of your borrowers and you to
be prepared for bulge requests, supported by back orders.

February 2020 Cannabis Transactions
There were 39 transactions in the North American Cannabis sector in
February 2020, including 24 private placements, 2 public offerings, 9
mergers & acquisitions and 4 shelf registrations, with a total value of C$0.6
billion. Total deal volume decreased by 30% over February 2019 and
transaction value decreased by 55%.
This industry has been so decimated in recent months that we will be
moving these transactional updates to quarterly, rather than monthly,
reporting.
Read More

A Conversation With Jay Richardson on Life,
Career, Professionalism and International Business
Jay Richardson, a corporate doctor, Director, CEO and CFO of dozens of
companies, joined Scott on Martinis With Scott for an in-depth conversation
on life, career, professionalism and international business. Watch HERE.

Financial Models
In part one of a three part series on Martinis With Scott, Olga Jilani
goes into more detail on building an income statement and explains how the
Sinclair Range financial model template works. Watch HERE.

Sinclair Range Looking for Media Expertise
One of our strategic goals for 2020 is to build marketing expertise in-house
to help our portfolio companies and clients grow their top lines. That means
creation of relevant, digital content, organic to specific platforms.
As you know, we dipped our toes into this pond last year by creating and
supporting Martinis With Scott. We are now looking for discussions with
young, talented individuals with intimate knowledge of content creation and
curation on Facebook, IG and LinkedIn. Note that, at this stage, we are
brainstorming, not hiring. Please reach out to Scott at
ssinclair@sinclairrange.com if you would like to discuss further.

Helping business owners, management and entrepreneurs
win at business. The ultimate business show on YouTube
and select podcasts.
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About Us
We exist to help businesses transition - businesses going through a
period of high growth, struggling with under-performing operations or
in financial difficulty.
We consider ourselves a rapid response professional team, uniquely
capable of dropping into difficult situations to make positive change.

We define success as saving jobs.
Acquisition
We invest to acquire control or significant influence in troubled
businesses and assets located in the United States and Canada. We are
industry agnostic.

Advisory

Lending

We are hired to actively assist
existing management teams
facing tough challenges. We
combine financial, operational
and banking expertise into a
single seamless service
package, focused on:

In limited circumstances, we
provide financing solutions to
small businesses unable to
access traditional bank
financing. We are creative and
quick and can couple financing
solutions with advisory services
and/or a plan to acquire the
business. We consider:
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Operating Capital
Receivable and Inventory Solutions

Partner
Want to partner with us on one or multiple transactions?
Feel free to contact us to discuss.

Contact us
To learn more about Sinclair Range, please visit us at
SinclairRange.com
Have a specific enquiry or opportunity? Email Ashley:
akerrigan@sinclairrange.com
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